
Financing workshop for business start-ups 
By Parker Philpot 

Sentinel-Voice 
More African-Americans 

than ever are taking the 
amazing chance on business 
ownership — and more are 

succeeding. Many owners 

depend on a loan to get go- 
ing and keep going but most 

find the process of borrow- 
ing complex — a maze of 
challenges. 

Getting the money to start 

a business and getting cash 
to expand an existing busi- 
ness are the main topics of a 

workshop next Thursday— 
and it is free to the public. 
The Truth in Lending Work- 
shop II for Small Business 
Owners and Start-up Busi- 
nesses will be held at the Las 

Vegas-Clark County Library 
on July 20 from 10:00 a.m. 

to 1:00 p.m. The library is 
located at 833 Las Vegas 
Blvd North, across from 
Cashman Field, just north of 
downtown. 

Top executives of several 
local economic development 
organizations, financial lend- 
ing institutions and the U.S. 
Small Business Administra- 
tion will hold face-to-face 
meetings with aspiring busi- 
ness owners and existing 
business owners to help them 
with funding, with direct, 
personal, one-on-orie assis- 
tance, according to coordina- 
tors. 

We are trying to get 
bankers and others involved 
in the lending process — 

people that have authority to 

[personally sign and approve 
loans] — to meet with people 
[from our] community,” said 
Founder and President Ernest 
Fountain of New Ventures 

Capital Development Com- 

pany who spearheads the 
event. 

The Truth in Lending title 
was used to emphasize how 
much factual inside informa- 
tion will be given by indus- 

try experts. The workshop is 
open to anyone seriously 
thinking about starting a 

business, in the planning 
stages, at start-up or existing 
businesses ready for expan- 
sion. 

“We are actually trying to 

do something that has only 
been done two times in our 

community,” Fountain said, 
highlighting the promise that 
this workshop will deliver 
more than “a lot rhetoric.” 

According to Fountain 
and other participating ex- 

ecutives, many new business 
owners, especially Blacks 
and other historically 
underserved ethnic groups 
feel left out of the lending 
process or confused by mass 

misinformation. He said that 
“there are lot of myths and 
lies out there” surrounding 
finance in the business world. 

The workshop will give the 
ins and outs about the busi- 
ness loan process. 

Executives of several lo- 
cal banks will be working di- 
rectly with attendees indi- 
vidually to give help with the 

(1) loan application process, 
(2) loan pre-qualification and 
(3) loan package assessment. 

“It’s a workshop to share 
with our people about what’s 
going on in the Las Vegas 
market,” Fountain explained. 
r 

The workshop provides the 
opportunity for loan seekers 
to be pre-qualified for loans 
on the spot, providing the 
participant comes prepared 
with his or her financials and 
other business documenta- 
tion. 

The presentations will 

clarify what is required for a 

complete loan package. 
Those who want an appoint- 
ment for a meeting after they 
have attended the workshop 

will be provided with step- 
by-step guidance to ensure a 

more productive meeting 
with a potential lender. 

Francis Odom, Vice- 
President Commercial Loan 
Officer for Community Bank 
of Nevada, has been in bank- 

ing for more than thirty years, 
and he encourages business 
owners to attend the work- 

shop to learn how to connect 

with their prospective lend- 
ers — before applying for a 

loan and as the business de- 
velops. 

Among banking execu- 

tives participating are: Jerrie 
Merritt, Bank of Nevada ex- 

ecutive vice president and 
regional president of the 
Aliante office; and A1 
Gourrier of First Commerce 
Bank In Organization, who 
will become the first African- 
American bank president in 
Nevada history when it opens 
soon. 

“We’re just trying to help 
individuals understand the 
process in a venue that is in- 
formal. ...We also are trying 
to emphasize establishing re- 

lationships with your finan- 
cial institution,” Odom said. 

“It’s real difficult for a 

new business to get financ- 
ing. ...People should be posi- 
tive. But start-up businesses 
have a [high chance of fail- 
ure],” he said. 

(See Lending, Page 13) 
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Plan for a great value 
at San Rafael. 

At San Rafael, you'll find a fantastic neighborhood and the complete home package for 

surprisingly little money. Dynamic floor plans will have you living in style along cul-de-sac 

streets and around a neighborhood park. And fun, family amenities, including the playground 
and ball fields of Eldorado and Seastrand Parks, are just up the road. You can entertain and 

be entertained without ever leaving home...or breaking the bank. 

So, stop by San Rafael today, and plan for a great home at a great value. 

Our two-story homes offer: 
2 to 4 Bedrooms 
2.5 Bathrooms 

1,577 to 2,331 sq.ft. 
Energy Star® 

From the high $200,000s 
From U.S. 95 or 1-15, take Craig Rd to CaminoAl Norte 
and turn north. Follow Camino Al Norte to Ann Rd 
and turn west. Continue on Ann Rd to Clayton St, 
then turn left and proceed to San Rafael Sales Center. 

pardeehomes.com OPPORTUNITY 

THE WAY YOU WANT TO LIVE RardeeHomes 
'Above rate is the initial start rate with a 3-2-1 Buydown on a 10/1 adjustable rate mortgage for qualified borrowers. Certain restrictions apply. Initial start 
rate of 3.875% is for year 1, year 2 rate is 4.875%, year 3 rate is 5.875%, years 4-10 rate is 6.875%. After year 10 loan converts to an adjustable rate mortgage. 
Borrower qualifies at 4.875% rate. Available on select home sites with a 45 day close of escrow. Available through Pardee Home Loans only. Terms and 
conditions subject to change without notice. 
All square footage is approximate; prices subject to change. Using products with the Energy Star label can save energy; actual energy savings may 
vary. Contractor's license #3633A. 

SINCE 2003 

Pardee Homes builds only 
Energy Star homes to help 
lower your energy costs. 


