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Sér c D ro léms should e ours.
Not yours.

Dependable telephone service in your business is After you've compared them, you won't be your communication needs with your business

something you simply take for granted. Which is surpnised that more than 90% of our business needs.
the way it should'be. customers chose Centel. So, if there's any worrying to be done, we want
: But one of these days you might be approached Maybe that's because they know that Centel to do it for both of us. Would you really want it any
: by atelephone salesman who isn't from'the services 1,500,000 telephones around the nation. other way?
telephone company. He'll want to sell you a And has the trained repairmen, and parts, and
separate interconnect system. He'll wanttohook it  equipment, and mobile units, and wherewithall 4
up'to our telephone network. to back it up. And take care of it. CENTEL
A ~ We think you should hear his story. Then, Maybe it's because as your company grows and
J after you have his proposal, ask a Centel changes, youknow Centel has the ability to match CENTRAL TELEFHONE COMPANY
Communications Consultant to make a proposal. . X
Call the Centel business office at: 3s5-5131
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