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allies and our Congress have, on occasion, led ,_NEW YORK (WNS) — in the right direction,

us to make unilateral concessions."”

Kampelman, a practicing attorney for 30 years,
was asked how negotiating with the Soviets
compares to practicing law. “The negotiating
process has many similarities,” he answered.
«One needs extensive preparation and one
needs to analyze possible arguments of the
other side. We must try to figure out what's in the

best interest of the other side. Then: we E(e;arir:’g on ABC-TV's “I hope it is the begin- at
must explore whether their interests and objec- A oec:‘ " MOFIITg m'? gota regliza:uon o pALACE
T eslon Wil Eurs- That means we must \merica program, what is required for the CAESARS

clearly think through, and be firm about our in-
terests and objectives. To the extent they
overlap, that’s what we try to emphasize.

“It is important also to avoid personalizing the
other side, (to) not let personalities interfere with

Israeli Premier Shimon
Peres expressed satis-
faction  with King
Hussein’s initial reac-
tion to his peace
proposal promulgated
at the United Nations
General Assembly. Ap-

Peres termed the Jor-
danian King's response,
as reported in the
New York Times, ‘“‘con-
structive” and “en-

and reflects personal
concern for the fate of
future generations and
a determination to con-
tribute towards the
achievement of peace
in our time.” Con-
tinuing, Hussein said:

establishment of a just
and durable peace, in
other words, rapid
movement towards the
convening of an inter-
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couraging.” national conference
issues and in;ertests. Abc;venall, we wantt tquer- In an interview with with the participation DlNNER 7'15 PM
suaﬁe tha?uT atnaag“;:erna;%taBS?r?feﬁgna,; Iov‘gf the Times, Hussein of all of the parties of "
really w i c°” said in Amman: “| the conflict to try to featurin
eager to reach an agreement, we are at a disad- believe his (Peres) tackle the issues g

vantage because we could lose sight of our in-
terests just for the sake of a piece of paper.

“And the other side would then see our eager-
ness and expect us to make the concessions.
The one fundamental difference between a
business negotiation and negotiating with the
Soviets is that in dealing with the Soviets the
issue is much more complex.”

Ambassador Kampelman noted that aside
from the fact that there is a question of war and
peace involved, the U.S. has fundamental dif-
ferences with the Soviet Union. “It's not like
dealing with the Canadians,” he observed. “We
have different cultures and different values. We
believe in freedom and democracy and the
Soviets believe in totalitarianism. Our individual

perceptions are that we have differing national amental issues, and the instructions sent are gogk T’E; Dos':c[,)?)on
interests. precise and circumscribed. The negotiator is pPliona
“Moreover, we mistrust one another, and this then asked to try to achieve those goals within RSVP 384-4500 Per Person

speech represents the
beginning of movement

before us before it is
too late.”

think about negotiations as if we are doing
business as wusual. The similarities are
mechanical, but the differences profoundly af-
fect those mechanics.”

Is the Russian position so predictable that
there is no difference who is on the Soviet
negotiating team?

“The individual selected to negotiate for the
Soviets is not as important as it might be in
private negotiation,” Kampelman responded.
“The decisions are made in Moscow on the fund-
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